Opendoor AGENT RESOURCE

8 examples

of when to bring
Opendoor

to your clients

Hundreds of agents use Opendoor to give their
clients a competitive offer and a great experience
when they need it most. Consider proposing
Opendoor to your clients in the following situations:

0 Contingent buyers in a hot market e Sellers who want to skip repairs
e Families who need to skip the showings e Sellers who want to skip listing prep work
e Homeowners that want to avoid foot traffic o Sellers who need a quick & stress-free close

e New construction buyers 0 Sellers who want to avoid multiple moves
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